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Complimentary 
Issue From the Editor… 

 
The value proposition of the digest is essentially an 
“Idea Generator”. During the course of my 16-
year career in capital markets, I’ve had the chance 
to meet and work closely with some very smart 
professional investors who have consistent track 
records of outperforming the market indexes. Some 
of these investors, which include mutual fund 
managers, hedge fund managers, and other 
professional investors, are kind enough to share 
their best ideas with me. I conduct my own analysis 
of their ideas and publish summaries of those ideas 
I think represent timely investment opportunities. 
For example, on average the 96 ideas published during 
the trailing twenty-four months have increased in 
value by 17.6% versus 15.7% for the Russell 3000. 
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The table above shows average relative increase in 
the value of the ideas published in the trailing 
twenty-four months (September 2012-September 
2014) and since July 2008. For comparison 
purposes, relative change in the Russell 3000 Index 
is shown. Performance data quoted represents 
past performance and does not guarantee 
future results. 
 
Thank you for your interest in Mossberg’s Investor  
Digest. 
Dave Mossberg 
 
 
 
 
 
 
 
 
 
 

  
 
Allied Motion Tech. Inc. (NASDAQ:AMOT) - 
$11.99, April 10, 2014, Page 3 – Allied Motion 
Technologies designs, manufactures and sells motion 
control products to entities in the United States, 
Europe, Sweden and Asia. Compared with its peers, 
albeit larger companies, AMOT appears undervalued, 
especially when using forward earnings expectations. 
The company’s aggressive lean practices should 
improve operating efficiencies and the merger with 
Global should also provide competitive synergies that 
will propel the company’s growth. 
 
Bolt Technology Corp. (NASDAQ:BOLT) - $17.43, 
August 5, 2014, Page 4 –: Bolt Technology 
Corporation products comprise key components 
needed by seismic exploration vessels to acquire 
seismic data. This includes the energy source, or air 
gun; synchronization; and communication between 
the guns and the controller using cables. The stock has 
taken a substantial summer hit following the 
company’s comment that new orders are weakening 
in the underwater robotics business, particularly for 
the U.S. government defense business. 
 
Helen of Troy (NASDAQ:HELE) - $53.80, 
September 12, 2014, Page 5 – Helen of Troy Limited 
develops and markets consumer products under three 
segments. Personal care products, housewares and 
healthcare/ home environment. HELE took off in early 
2014, primarily because of the Dutch tender offer of 
3.69 million shares. The share buyback was the first 
in the history of the company and management 
indicates a shift in its focus on shareholder value. 
 
Brunswick Corporation (NYSE:BC) - $41.23, 
January 30, 2014, Page 6 – Brunswick is a market 
leader in marine, fitness, and bowling and billiards. 
Boating represents its biggest segment at 75% of 
sales. The company bought Mercury Marine in 1961.  
The stock appears undervalued based on a bottoming 
out of the boating business and expectations for 
further growth on a base of finely tuned operations 
and balance sheet. 
 
 
 
 



 
 

We attempt to provide subscribers with reasoned opinions based on our analysis of publicly available information from sources believed to be reliable, but 
make no representations as to its accuracy or completeness.  Best Idea profiles are not based upon individual needs of subscribers nor are they an offer 
to buy or sell securities.  Additional disclosures can be found under the Disclosures portion of the Mossberg’s Investor Digest website. 

www.mossbergid.com 
 

Mossberg’s Investor Digest Idea Performance  
 

The table below shows selected ideas published from September 2012 until September 2014.  The overall performance number includes 
all ideas published since September 2012, including those not shown. Performance data quoted represents past performance 
and does not guarantee future results.  Current performance of ideas may be lower or higher than the performance quoted. 

 

Zale Corporation (ZLC) 17-Sep-12 $5.87 $21.00 257.8% 36.8% 225.0%
Air Transport Services Group, Inc. (ATSG) 24-Sep-12 $4.67 $7.99 71.1% 37.3% 38.0%
GameStop Corp. (NYSE: GME) 4-Oct-12 $22.37 $41.61 86.0% 37.1% 53.2%
Sycamore Networks, Inc. (NASDAQ:SCMR) 11-Oct-12 $0.51 $0.36 ‐29.4% 39.7% ‐64.8%
Gaiam Inc. (GAIA) 7-Nov-12 $2.94 $7.51 155.4% 43.2% 116.3%
Green Dot Corporation (NASDAQ:GDOT) 26-Nov-12 $11.71 $21.28 81.7% 42.0% 43.5%
Sealed Air Corporation (NYSE:SEE) 16-Dec-12 $16.13 $34.80 115.7% 41.0% 78.7%
Westmoreland Coal Co. (NASDAQ:WLB) 17-Dec-12 $10.02 $33.96 238.9% 39.4% 203.3%
DHX Media Ltd. (TSX:DHX.TO) 12-Jan-13 $1.86 $9.45 408.1% 34.9% 376.0%
Mood Media Corporation (TSX:MM.TO) 20-Jan-13 $1.93 $0.53 ‐72.5% 33.5% ‐103.2%
MVC Capital, Inc. (NYSE:MVC) 12-Feb-13 $12.24 $11.19 ‐8.6% 30.4% ‐36.1%
eGain Corporation (Nasdaq:EGAN) 15-Feb-13 $7.50 $4.24 ‐43.5% 30.3% ‐71.1%
Palomar Medical Technologies, Inc. (NASDAQ:PMTI) 6-Mar-13 $11.91 $13.65 14.6% 28.6% ‐10.9%
Global Power Equipment Group Inc. (NASDAQ:GLPW) 7-Mar-13 $16.93 $13.24 ‐21.8% 28.3% ‐47.1%
Tutor Perini (NYSE: TPC) 16-Apr-13 $16.76 $27.51 64.1% 26.3% 41.5%
Carbonite (Nasdaq: CARB) 17-Apr-13 $9.96 $10.37 4.1% 28.2% ‐20.1%
Axesstel (Nasdaq:AXST) 12-May-13 $1.30 $0.07 ‐94.6% 21.4% ‐113.2%
Keweenaw Land Association (OTC: KEWL) 21-May-13 $75.00 $100.00 33.3% 18.9% 17.1%
CafePress Inc. (NASDAQ:PRSS) 4-Jun-13 $6.81 $2.94 ‐56.8% 21.8% ‐75.4%
Carrols Restaurant Group, Inc. (NASDAQ:TAST) 11-Jun-13 $5.83 $7.80 33.8% 22.1% 14.8%
Syneron Medical Ltd. (NASDAQ:ELOS) 17-Jul-13 $8.68 $8.90 2.5% 17.7% ‐12.8%
BGC Parnters, Inc. (NASDAQ:BGCP) 22-Jul-13 $6.47 $7.95 22.9% 16.7% 8.4%
FelCor Lodging Trust (NYSE:FCH) 8-Aug-13 $5.95 $10.44 75.5% 16.4% 61.0%
Hydrogenics Corp. (NASDAQ:HYGS) 13-Aug-13 $11.06 $16.61 50.2% 16.6% 35.5%
Famous Dave’s (NASDAQ:DAVE) 19-Sep-13 $16.14 $26.06 61.5% 14.3% 48.6%
Alteva, Inc. (NYSE:ALTV) 23-Sep-13 $7.26 $7.06 ‐2.8% 15.6% ‐17.1%
Blue Earth Inc. (OTCQB:BBLU) 16-Oct-13 $3.09 $1.40 ‐54.7% 14.1% ‐68.1%
EveryWare Global, Inc. (NASDAQ:EVRY) 24-Oct-13 $10.81 $1.61 ‐85.1% 12.0% ‐96.8%
Winmark Corporation (NASDAQ:WINA) 10-Nov-13 $73.84 $82.31 11.5% 11.4% 0.9%
Regional Management Corp. (NYSE:RM) 18-Nov-13 $32.54 $17.83 ‐45.2% 10.2% ‐54.4%
Power REIT (NYSE:PW) 7-Dec-13 $8.31 $10.21 22.8% 9.2% 14.3%
Aggreko plc (OTC:ARGKF) 7-Dec-13 $27.79 $23.95 ‐13.8% 9.2% ‐22.3%
Spark Networks, Inc. (NYSE MKT:LOV) 15-Jan-14 $6.18 $4.16 ‐32.7% 6.3% ‐38.4%
News Corporation (NASDAQ:NWSA) 21-Jan-14 $16.76 $15.60 ‐6.9% 6.5% ‐12.9%
A.H. Belo Corporation (NYSE:AHC) 5-Feb-14 $7.82 $11.69 49.5% 12.2% 37.5%
O2Micro International (NASDAQ:OIIM) 12-Feb-14 $3.36 $1.90 ‐43.5% 8.0% ‐51.4%
Arcos Dorados (NYSE:ARCO) 7-Mar-14 $9.38 $6.24 ‐33.5% 4.3% ‐38.0%
Cimatron Ltd.(NASDAQ:CIMT) 21-Mar-14 $7.85 $5.65 ‐28.0% 5.9% ‐33.6%
WidePoint Corp. (NYSE MKT:WYY) 4-Apr-14 $1.51 $1.60 6.0% 5.5% 0.7%
Allied Motion Tech. Inc. (NASDAQ:AMOT) 10-Apr-14 $12.00 $14.76 23.0% 7.4% 16.0%
Monitise PLC (OTCPK:MONIF) 12-May-14 $1.08 $0.50 ‐53.5% 4.2% ‐57.1%
Darling Ingredients Inc. (NYSE: DAR) 27-May-14 $19.67 $17.52 ‐10.9% 3.3% ‐14.1%
MOCON, Inc. (NASDAQ:MOCO) 9-Jun-14 $15.25 $15.22 ‐0.2% 1.2% ‐1.4%
Global Power Equipment Inc. (NASDAQ:GLPW) 26-Jun-14 $16.52 $13.24 ‐19.9% 0.8% ‐21.0%
Maxwell Technologies, Inc. (NASDAQ:MXWL) 20-Jul-14 $12.77 $11.16 ‐12.6% 0.2% ‐12.7%
Tower Semiconductor Ltd. (NASDAQ:TSEM) 23-Jul-14 $10.90 $9.51 ‐12.8% ‐0.3% ‐12.5%
Bolt Technology Corp. (NASDAQ:BOLT) 5-Aug-14 $17.43 $21.95 25.9% 3.1% 22.5%
Tribune Publishing Corp. (NYSE:TPUB) 20-Aug-14 $19.55 $19.15 ‐2.0% ‐0.4% ‐2.0%
Helen of Troy (NASDAQ:HELE) 15-Sep-14 $54.62 $61.41 12.4% ‐0.1% 12.4%
SMTP, Inc. (NASDAQ:SMTP) 16-Sep-14 $6.26 $6.18 ‐1.3% ‐0.8% ‐0.6%

17.6% 15.7% 1.9%Overall Performance since September 2012
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DESCRIPTION: 
 
Allied Motion Technologies designs, manufactures and 
sells motion control products to entities in the United 
States, Europe, Sweden and Asia.  Its largest segment 
is the vehicle market, with good diversification in 
industrial, medical, electronics, aerospace and defense. 
Its products range from durable brush DC motors for 
commercial equipment to sophisticated servo motors, 
drives and encoders for precision machinery. End 
products that use its technology include HVAC systems 
and actuators for vehicles, optical lasers and meters, 
robotic systems for semiconductors, anti-lock brake and 
fuel cell applications for specialty automotives, satellite 
tracking systems, and smart bomb and munitions 
controls. Allied Motion was formerly known as Hathaway 
Corporation, which was incorporated in 1962. It 
changed its name in 2002 when it became exclusively 
focused on the motion control industry. The company is 
headquartered in Amherst, New York, and has 942 
employees. 
 
KEY INVESTMENT CONSIDERATIONS: 
 
Game-changing and Accretive Acquisition – The 
acquisition of Ohio-based Globe Motors in October of 
last year was immediately accretive and essentially 
doubled the size of the company. Fourth quarter orders 
of $54 million, compared with $23 million in the 2012 
fourth quarter, are quite reflective of this fact. It is a 
strategically wise combination. It will increase 
operational efficiencies and profit margins as it 
leverages the markets the two companies share:  
aerospace and defense, medical, industrial and vehicle. 
The current Allied Motion is a story of successful 
acquisitions. In 2002, Allied had $12 million in 
revenues: with six acquisitions under its belt, revenues 
approximate $200 million. Management expects 2014 
revenues to be more than double relative to Allied’s 
2013 pre-acquisition revenues. The Globe acquisition is 
expected to continue to be accretive to earnings. The 
integration has started but will be more evident 
throughout 2014. 
 
Competitive Advantages – Allied has several years of 
zero defects in its manufacturing line, which exceeds the 
track record of many of its competitors. Geographically 
Allied now has the strategic manufacturing advantage of 
capabilities in Europe, Asia, and North America, 
including lower cost production facilities in Portugal, 
China and Mexico. And these facilities not only take 
advantage of lower cost labor, but are state-of-the-art 
facilities. Additionally, Allied has strong emphasis on 

applying lean principles to its organization, from 
manufacturing to front office, that will aid its 
competitive position. 
 
Strong Cash Generation – Historically, both Globe and 
Allied have been excellent at cash generation. Allied 
now has $10 million in cash, with its $86 million in debt 
almost exclusively attributable to the Globe acquisition. 
Management believes “we will even be a stronger cash 
generator in the future” and that it has options to 
reduce this debt should other potential acquisitions 
arise. 
 
Dividend – Despite the debt taken on by the 
acquisition, and the 22% payout ratio, management 
specifically addressed its intent to continue its current 
dividend policy. 
  
VALUATION: 
 
Compared with its peers, albeit larger companies, AMOT 
appears undervalued, especially when using forward 
earnings expectations. The company’s aggressive lean 
practices should improve operating efficiencies and the 
merger with Global should also provide competitive 
synergies that will propel the company’s growth.   

Allied Motion Technologies Inc. (NASDAQ:AMOT) 
Investment Data (as of 4/10/14)  

 

Recent Price $11.99 
52-Week Range $6.46 - $14.17 
Fiscal Year End Dec 
Dividend $0.025 
Yield 0.8% 
   

Shares Outstanding 9 M 
Average Trading Volume (3 mos) 9 K 
   

Market Capitalization $111 M 
Cash $10 M 
Long-term Debt $88 M 
Enterprise Value (EV) $189 M 
   

Book Value $5.28 
   

TTM Revenue $126 M 
P/ Revenue 0.9x 
   

TTM EPS  $0.45 
P/ EPS 27x 
    

TTM EBITDA  $12 M 
EV/ EBITDA 16x 
    

Best Idea Profile:                                                                        Allied Motion Technologies Inc. (NASDAQ:AMOT) 
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DESCRIPTION: 

 

Bolt Technology Corporation products comprise key 

components needed by seismic exploration vessels to 

acquire seismic data.  This includes the energy source, or 

air gun; synchronization; and communication between 

the guns and the controller using cables. Customers 

include marine seismic exploration contractors, oil and 

gas companies, defense industry, fire and rescue 

organizations, governmental units and educational 

institutions. Its suite of products was expanded in 2011 

through the acquisition of SeaBotix Inc. These 

underwater remotely operated vehicle systems are used 

for underwater tasks including maritime security, search 

and recovery, aquaculture, scientific research, hydro and 

nuclear energy applications, forensic investigations, and 

inspections of oil and gas drilling platforms and pipelines. 

Bolt was founded in 1960 and has its headquarters in 

Norwalk, Connecticut. 

  
KEY INVESTMENT CONSIDERATIONS: 

 

Big Player in Market – The acquisition of SeaBotix 

achieved multiple goals for Bolt, including the 

diversification of the business. In all respects, the 

acquisition exceeded expectations. The U.S. government 

is a major customer, using its products for security 

operations. Schlumberger is also a key customer, with 

other substantial customers as well. 

 

Increased Environmental Sensitivities – The first 

statutory marine mammal mitigation measures were 

established in 1998 and have spread to many countries. 

The trend is towards increasing stringent regulatory 

requirements, which are likely to increase costs, or even 

prohibit exploration. For example, environmental groups 

are aggressively responding to talk of opening up energy 

exploration in new offshore areas because of the serious 

risks to sea turtles, whales, and other marine mammals 

and fish. Bolt has a new product that will be available in 

2015 that can alleviate these environmental concerns. 

 

Exciting New Gun – The eSource airgun is designed to 

reduce the high-frequency components that are 

suspected to have the most potential for causing 

disturbance to marine life, while still retaining the 

components that are critical to subsurface seismic 

exploration. This new airgun could potentially unlock 

exploration activity in currently restricted areas and 
prevent new restrictions. The airgun was introduced to 

the trade in June 2014 and will be commercially available 

in 2015. 

 

Attractive Dividend – Bolt has a strong history of 

dividends: $0.10 per share in 2012, $0.28 in 2013, as 

well as a $0.50 special dividend in 2013. Current yield on 

the $0.36 dividend is over 2%. 

 

Financial Strength – Bolt has been cash flow positive, 

even during the recession years, and is expected to 

continue to generate substantial cash. Its strong balance 

sheet reflects no long-term debt and nearly $2.50 per 

share in cash.  Its April quarterly report demonstrated 

strong results: revenues were up almost 40% and 

earnings per share were up 75%. 

 

VALUATION: 

 

The stock has taken a substantial summer hit following 

the company’s comment that new orders are weakening 

in the underwater robotics business, particularly for the 

U.S. government defense business. Additionally, 

management commented on the potential impact of 

global economic and political uncertainty. Although 

management concluded that “fiscal year 2014 will be 

another strong year” for the company, the stock has 

taken a beating. Also it is important to note that Bolt’s 

chief executive officer is the largest single shareholder of 

Bolt shares and has continued to acquire shares.  

Bolt Technology Corp. (NASDAQ:BOLT) 

Investment Data (as of 8/5/14)  
 

Recent Price $17.43 
52-Week Range $15.94 - $22.76 

Fiscal Year End June 
Dividend $0.36 
Yield 2.1% 
   

Shares Outstanding 8.6 M 
Average Trading Volume (3 mos) 54k 
   

Market Capitalization $150 M 
Cash $21 M 

Long-term Debt 0 

Enterprise Value (EV) $127 M 
   

Book Value $8.47 
   

TTM Revenue $72 M 
P/ Revenue 2.1x 
   

TTM EPS  $1.12 

P/ EPS 15.6x 
    

TTM EBITDA  $18 M 
EV/ EBITDA 6.9x 
    

Best Idea Profile:                                                                                 Bolt Technology Corp. (NASDAQ:BOLT) 
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DESCRIPTION: 

 

Helen of Troy Limited develops and markets consumer 

products under three segments. Personal care products 

include curling and straightening irons, hot air brushes, 

hair dryers, hair clippers, mirrors, hair brushes, 

decorative hair accessories, shampoos, fragrances and 

deodorants. Brands in this segment include Revlon, Hot 

Tools, Dr. Scholl’s, Sure and Brut. The housewares 

segment provides food preparation tools and storage 

containers, cutlery, tea and coffee, bathroom 

accessories, storage products and baby care products. 

Brands in this segment include OXO, Good Grips, and Soft 

Works. The healthcare/home environment segment 

includes thermometers, blood pressure monitors, heating 

pads, humidifiers, and water filtration systems. Its 

brands include Vicks, Braun, PUR, Febreze and 

Honeywell. Helen of Troy is based in El Paso, Texas, and 

was founded in 1968. 

 
KEY INVESTMENT CONSIDERATIONS: 

 

Capitalizing on Wellness and Aging – At the end of 

June, Helen of Troy paid $195 million in cash for Healthy 

Directions. This accretive acquisition helps the company 

capitalize on the aging population’s desire for vitamins, 

minerals and supplements that help with heart, skin and 

vision. Healthy Directions targets U.S. consumers aged 

55 and older, as over 70% of these take vitamin 

supplements. Experts believe the vitamin, mineral and 

supplements market will continue to grow close to 9% 

annually through 2020. The business had over 8% year-

over-year revenue growth and gross margin of 70%, 

which was approximately 30 percentage points higher 

than Helen of Troy’s consolidated 2014 results. 

Management has done very well with its acquisitions in 

2010 and 2011 of Kaz and PUR, both of which also follow 

the health and wellness trend. Acquisitions have 

contributed to tripling of company revenues in the past 

ten years. 

 

Licensing Relationships– Some of the brands it 

markets are owned by Helen of Troy and some are 

licensed. The company has very long and deep licensing 

relationships, many 30 years or more, with Proctor and 

Gamble, Revlon, Honeywell and Unilever. Helen of Troy 

is Proctor and Gamble’s oldest, largest and most global 

licensee. These relationships offer considerable 

opportunity to leverage the scale of its business. 
 

Personal Care Weakness – A weak retail environment 

and sluggish growth in the personal care segment were 

the factors in management’s determination to guide fiscal 

2015 sales estimates downward by approximately 5%. 

Management lowered by about $0.60 its earnings per 

share guidance to a range of $4.55 to $4.65, excluding 

Healthy Directions. The company has a history of growth, 

with a six-year compound annual growth rate of 16% in 

sales as the company doubled in size. Its EBITDA grew 

18% annually over that period. Personal care was 100% 

of revenues in 2004, but is now just a third. Health 

care/home environment was created through acquisitions 

and now represents 43% of the company’s revenues. This 

is a testament to the company’s ability to grow 

organically and from acquisitions. 

 

Interest From Outside – HELE shares have been of 

interest to potential suitors for much of 2014. The stock’s 

pullback following management’s most recent downward 

guidance fuels this speculation further. 

 

VALUATION: 

 

HELE took off in early 2014, primarily because of the 

Dutch tender offer of 3.69 million shares. The share 

buyback was the first in the history of the company and 

management indicates a shift in its focus on shareholder 

value. After reaching a high of $70 in April, the price 

retreated, especially following the recent downward 

guidance issued in early September.  The stock has had 

several precipitous drops that have landed it in a much 

more attractive range for purchases. 

Helen of Troy (NASDAQ:HELE) 
Investment Data (as of 9/12/14)  

 

Recent Price $53.80 
52-Week Range $40.91 - $70.23 
Fiscal Year End Feb 28 
Dividend NA 
Yield NA 
   

Shares Outstanding 28.4 M 
Average Trading Volume (3 mos) 230k 
   

Market Capitalization $1.5 B 

Cash $29.2 M 
Long-term Debt $426.0 M 
Enterprise Value (EV) $1.9 B 
   

Book Value $27.50 
   

TTM Revenue $1.3 B 
P/ Revenue 1.2x 
   

TTM EPS  $2.66 
P/ EPS 20.2x 
    

TTM EBITDA  $181 M 
EV/ EBITDA 10.7x 
    

Best Idea Profile:                                                                                 Helen of Troy (NASDAQ:HELE) 
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DESCRIPTION: 
 
Brunswick is a market leader in marine, fitness, and 
bowling and billiards. Boating represents its biggest 
segment at 75% of sales. The company bought Mercury 
Marine in 1961. A partial but extensive list of its brand 
names serves to describe the company:   Mercury and 
Mariner outboard engines; Mercury MerCruiser 
sterndrives and inboard engines; MotorGuide trolling 
motors; Attwood marine parts and accessories; Land 'N' 
Sea; Bayliner, Boston Whaler, Crestliner, Cypress Cay, 
Harris FloteBote, Lund, Meridian, Quicksilver, Sea Ray 
and Uttern boats; Life Fitness fitness equipment; 
Brunswick bowling centers, equipment and consumer 
products; Brunswick billiards tables and table tennis. 
The company was founded in 1845, and has traded on 
the NYSE for more than 85 years. Headquarters are in 
Lake Forest, Illinois, and the company employs 16,000.  
 
KEY INVESTMENT CONSIDERATIONS: 
 
Improving Market Conditions – The U.S. market for 
outboard boat and engine products appears to have 
bottomed out. The recession in 2007 decimated boat 
sales, taking them to half of what they were at the peak 
in the U.S. Therefore, the average age of boats on the 
water is quite old and likely due for upgrades.  
 
Strong Boat Market– Brunswick is bringing new 
products to the smaller day boat market. It has stopped 
making older models of the large fiberglass boat and 
transitioning to new product which should be reaching 
the market in the second half of the year. Brunswick’s 
U.S. boat segment was particularly strong in the fourth 
quarter with an increase of 17% amid strong demand. 
 
Improved Leverage Expands Opportunities – Total 
debt outstanding has improved by $112 million, ending 
2013 at $460 million. This is the lowest debt level since 
1996, resulting in the lowest annual net interest 
expense since 2005. This sets up the opportunity to 
grow organically as well as invest in research and 
development, marketing, sales, technology and 
capacity. Management has also stated its intent to 
“invest in new adjacent business opportunities and 
explore small acquisitions.” 
 
Strong Pipeline – Total pipelines for boats, especially 
aluminum and fiberglass outboard boats, are higher 
than they were a year ago. The company has done a 
good job managing the growth in the overall marine 
market while maintaining inventories at levels that 
properly reflect current market demands.  

  
Bowling and Billiards Improved – Although bowling 
and billiards was down 5% compared with last year’s 
fourth quarter, the segment sales were actually up 1% if 
excluding the divestiture of its European bowling center 
portfolio that occurred earlier in the year.  
 
Strong Fourth Quarter – This week Brunswick 
announced a strong finish to its fiscal year. 2013 
revenue was up 5% and gross margin increased 70 
basis points year over year. This represents the highest 
annual gross margin since 2000. It had a 31% increase 
in adjusted earnings per share. The abnormally severe 
weather much of the U.S. has experienced so far in 
2014 may in fact impact first quarter comparisons but 
management does not expect any impact to its full year 
plan. Brunswick expects 2014 to be its fifth consecutive 
year of strong improvements in earnings with excellent 
free cash flow and top line growth. 
 
VALUATION: 
 
Brunswick has been beating consensus estimates for 
quite some time, and the stock reacted positively to this 
week’s fourth quarter earnings report that demonstrated 
sales growth and margin expansion. The stock appears 
undervalued based on a bottoming out of the boating 
business and expectations for further growth on a base 
of finely tuned operations and balance sheet.   

Brunswick Corporation (NYSE:BC) 
Investment Data (as of 1/30/14)  

 

Recent Price $41.23 
52-Week Range $29.92 - $47.08 
Fiscal Year End Dec 
Dividend $0.10 
Yield 0.2% 
   

Shares Outstanding 91 M 
Average Trading Volume (3 
mos) 982 k 
   

Market Capitalization $3.8 B 
Cash $348 M 
Long-term Debt $464 M 
Enterprise Value (EV) $3.9 B 
   

Book Value $3.19 
   

TTM Revenue $3.8 B 
P/ Revenue 1.0x 
   

TTM EPS  $1.21 
P/ EPS 34.7 x 
    

TTM EBITDA  $407 M 
EV/ EBITDA 9.5 x 
    

Best Idea Profile:                                                                                 Brunswick Corporation (NYSE:BC) 
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